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The Value of Perspective —
We’ve Been There Before

Ideal Properties Group’s Robert
Caccomo moved to New York Ciry
after finishing college in 1981 with
the goal of becoming a performing
artist. There aren’t any lower paying
fields out there than the arts, so
Caccomo kicked around in different
jobs for the first few years, none of
which did much more than just pay
the rent. In 1983 he got an offer to |
work for a small real estate company

on the Upper West Side. “The last thing I wanted was to be a
40-year-old waiter still hoping for my big break. I was thrilled ro
get a job thac had the potential to develop into a real career.”

The ensuing years saw Caccomo receive on-the-job training
equivalent to a Masters in Real Estate. Having started in a
property management position, within six months Caccomo was
preparing documents for a conversion of a rental building into a
cooperative. The opening day of sales was a triumph: a winding
line of people lead into the building, and the deals were made as
fast as documents could be signed. “Selling real estate seemed like
an easy way to make money,” Caccomo realized, and he moved
on to buy his first property in Brooklyn in 1984.

Life was good, and then came October 1987. The sky
came tumbling down — or more accurarely the stock
market — precipitating Caccomo's first direct experience
with a bear market.

“I knew a number of small investors who were virtually wiped
out. They had taken advantage of a lending environment where,
at the time, 103% purchase mortgages were commonplace.
They didn’t worry about overextending their cash flow because
they assumed that they could flip properties in months, if not
weeks. Suddenly, they couldn’t pay their mortgages, and they
couldn’t sell at any price. Pretty quickly foreclosures became the
order of the day.”

By the mid "90’s the real estate market had begun to stabilize and
Caccomo moved his focus back to Brooklyn. In 2001 the stock
market saw another correction, but interestingly enough real

estate values were largely unaffected.
“I think people understood thar
this correction had to do with the
irrational exuberance that had
pushed stocks to unsustainable
levels.” Real estate was now seen as
an investment with intrinsic value
and a lot of the money that had
previously been invested in other
arenas started flowing into properrty.
A bull run in real estate had begun.

In 2002 the principals of the Manhattan firm retired, and
Caccomo found a position at a firm in Brooklyn, where he
developed a passion for commercial leasing. “A lot of the
properties we sold were mixed-use buildings. If you handled
the sale efficiently, the happy buyer would ask you to help them
lease their commercial space.” By 2007 the real estate market
started to slow, and by 2008 the “R” word was on the lips of
every economist.

The weakened real estate market led to downsizing throughout
the industry, and by 2009 Caccomo needed a new job, a new
challenge. Although initially Ideal Properties attracted him for
the most pragmatic of reasons, the progressive young company’s
approach to achieving success is what convinced him ta sign on.
Ideal separates responsibilities within the firm so that individuals
contribute their strengths towards the firm’s collective success
while also allowing agents latitude to pursue opportunities as
they deem fit.

“At Ideal my repertoire includes residential sales and rentals and
commercial leasing, Interestingly, for the last year most of my income
has come from commercial leasing projects, as the surprising strength
of the market for new (particularly small) businesses continues 1o
defy researchers’ predictions,” Caccomo concludes.
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